Capital Campaign Service

Want to get 50-60% of your church community involved in W
running the program?

and our ministry in His name.

Want to have a positive experience in a faith journey?

Phase Six: Follow-up with your Foundation consultant

As stewardship campaigns ask us to step up our Keep Campaign before congregation

giving, this Capital Campaign asks us to build 6 Provide new members oppcf>rtufnity to be involved
’ Tracking of gifts
a Foundation upon which to step up to
the next phase. Phase Five: Commitment — Receive commitments
5 Commitment Service and Special Event
The Foundation assistsyou with: . Commitment Couriers pick up remaining cards
A professionally trained consultant : _ :
Customized manuals outlining duties Phase Four: P_ubl_lc — Congregational _understandln_g o_f the
4 difference their gifts make and how giving grows disciples
Special Events
; TS ase Three: Leadership Commitment — To ensure that Campaign
Call for information. Phase Three: Leadership Commitment - T hat Campai
The California-Nevada 3 Advar?c(:):éoar;emaﬁ?:anni D?nners
United Methodist Foundation
1276 Halyard Dr Phase Two: Launch —To place the program into the hands of the
West Sacramento, CA 95691 2 leadership of the church.
(888) 789-7374 Leadership Team Training - Recruit Teams

Phase One: Preparation — To lay the foundation for the campaign.
1 Congregational Assessment; Feasibility Study; Calendarize Campaign
Leader/Minister orientation; Identify and Recruit Leadership Team

Start with a firm foundation Campaign built on prayer, not pressure.
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